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_— __A GOOD INVESTMENT IN 1936! 
uk oe. citiiimmetintemanl | 


Typical of many GUNNISON HOMES 
built in the mid-thirties, which have proved 
themselves to be a sound security for the 
Investment Dollar. Mortgages on these early 
GUNNISON HOMES start maturing in the 
early ‘fifties ... 































. . » The “Coronado”, introduced early in 
‘51, rapidly takes its place alongside the 
now famous ‘‘Champion"’ as GUNNISON 
answers America's call for low cost, high 


quality Homes... 
” 























a still better investment in 1952! 


Proof that a GUNNISON HOME provides sound collateral lies 
in the traditional ‘‘Test of Time'’. A proven Product by an expe- 
rienced Manufacturer, backed by extensive research is your r 


best guide to a sound investment. 


Write for a free copy of ‘‘The Gunnison Story’’ — 
The story of a HOME which has been 
PROVEN THRU THE YEARS. 


laceesison Homes. 


UNITED STATES STEEL Us CORPORATION SUBSIDIARY 








"Gunnison", “Coronado” and “Champion”—T.M,. Gunnison Homes, Inc. 





| 


PRESIDENT’S 


Column : 


T APPEARS FNMA will soon 
exhaust its funds for “over the 
counter” purchases of eligible in- 
sured loans and present indica- 
tions are that Congress will be 
reluctant to provide additional 
money. The principal significance 
of this situation lies in the fact 
that FNMA funds will not be 
available for the purchase of 4 
per cent VA Section 501 loans 
and private investors, except in a 
few areas, are not interested be- 
cause of the low net return (about 
3.25 per cent after deducting 2 
per cent for servicing and % per 
cent for home office expense). 


From the investor’s viewpoint, it is 
generally agreed that the VA guar- 
anteed mortgage is an acceptable in- 
vestment except for the interest rate. 


The writer believes the 4 per cent 
rate on G.I. loans should have been 
raised months ago to a figure that 
would have made it competitive with 
other investments of equal quality. 
Congress thought 4 per cent might 
not be adequate to help veterans get 
housing and, accordingly, gave the 
Veterans Administrator, with the ap- 
proval of the Secretary of the Treas- 
ury, the right to raise the rate to a 
maximum of 42 r cent. If the 
rate were raised and proved to be too 
high, it could fone ~~ be lowered. 
Presently U. S. Government bonds of 
certain issues are selling below par 
but problems arise in some instances 
as to how a mortgagee may legally 
operate in the sale of VA guaranteed 
loans at a price several points below 
par. In a builder’s sale to a veteran 
the mortgage is limited to a 1 per 
cent maximum charge to the builder. 
There is a plan wherein a builder 
can pledge his mortgages for several 
months with a repurchase agreement, 
leaving certain funds to guarantee 
performance. After an elapsed period 
the mortgagee, having acquired the 
loans, can then sell them at a cur- 
rent value. If the rate is not increased 
above 4 per cent, a plan is needed 
wherein G.I. loans can be freely 
traded at any time at market value. 
If loans can, under certain conditions, 
sell at premiums, the obvious question 
is “Why can’t they sell at a discount ?” 


For a free enterprise system to bring 
the most good to the greatest num- 
ber, it should be policed by a free 
market. 


nie? tig: os 


President, Mortgage Bankers 
Association of America 
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YOUR COMPETITION 


Your competition may not be so much the man across the street as other 
forms of investment which have become more attractive than they have been 


in the past. 


Yet the mortgage on a typical American home is about as sound a 
piece of financial merchandise as your principal will find. The day that the 
average American of good character and repayment ability is forced to 
give up his home, will be a pretty dark day for all of us no matter where 


our money is invested. 


Now getting. back to your principal, assuming he pretty much agrees 
with this view, what does he want? Of course he's more critical, more quality 
minded than he was in the days of keen competition for mortgages — but 
we think you'll find him in the market if he is offered four things: (1) as good 
a yield as may be obtained with reasonable safety, (2) a good borrower, (3) 
mortgaged property with value adequate to secure the loan, (4) a guaranty 
that the mortgage is a valid first lien and that the title is good and marketable. 


The supplying of number one, number two and number three is in your 


own hands. 


The Title Insurance Company of Minnesota is prepared to serve you in 
assuring point (4) to your principals. Our title insurance service is available 
to mortgage bankers generally throughout the Mississippi and Missouri River 
Valleys, Gulf & South Atlantic States. Policies are issued through branch 
offices, agents, or direct from the home office. The service is planned by 
mortgage bankers for mortgage bankers. 


Capital, Surplus and Reserves in excess of $2,500,000.00 


TITLE INSURANCE COMPANY OF MINNESOTA 


12S SOUTH FIFTH STREET Lincoln 8733 
MINNEAPOLIS 2, MINNESOTA 
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offer Diversification in Investments 

















National homes range in price from $7,000 to 
over $20,000 — from compact 2-bedroom mod- 
els to spacious 4-bedroom homes, some with NATION'S LARGEST PRODUCERS 
2 bathrooms — fireplaces, porches, breezeways OF QUALITY HOMES AT 

and garages. Thus Nationals appeal to every THRIFT PRICES 

type of home owner. A portfolio of National 
Homes mortgages represents the utmost in di- 
versity of income levels among the mortgagors 
— still another reason why these loans are such 


sound investments. 


National H fabricated panels 
Parents’ Magazine as advertised therein. ‘aceon a mel a amen. 
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lf you manage, finance, or are responsible for 
the maintenance of building properties, 


the information on this page is vitally important to you . . . 


Two years ago, The F. C. Russell Company produced 
a revolutionary new completely pre-assembled 
window unit containing double glass, screen, built-in 
weatherstripping and installation casing. This unit, 
known as the Rusco Prime Window, was designed 
as original equipment for new construction. It won 
immediate and widespread acceptance because of its 


many economies and superior features. 


The Rusco Window can now be applied to existing 
buildings at a small fraction of what it would cost 


to replace old windows in the conventional way. 


There is no disturbance to occupants—none of the 
usual clutter and messiness. The entire job can be 
done from the outside. You get new windows for 
old at a fraction of usual cost, and in a fraction 


of the time it would normally take. 


Here are some of the additional advantages this 


ingenious new window development offers you: 


© Improves appearance of property. 
@ Increases property value. 





© Increases rental income possibilities. 


© Greatly increases comfort of building 
occupants, because of Rusco’s rainproof, 
draft- free, filtered-screen ventilation 
feature. 

@ Cuts labor and maintenance costs in 
half! The Rusco Window completely 
eliminates seasonal changing, painting 
and storing of screens. Glass panels are 
removable from inside for quick, 
easy cleaning. 

© Reduces upkeep. Rusco Windows are 
built for years of trouble-free service. 
Made of galvanized steel, bonderized 
and finished with baked-on outdoor 
enamel. No troublesome sash cords, 
weights or balances—moted for their 
smooth, easy operation. 


© Saves up to Ys in heating fuel costs. 


Get the full facts on what this important Rusco 
Window development can mean to you in property 
improvement and cost savings. Call your local Rusco 
distributor or write us and we will have a repre- 
sentative call at your convenience. 


World Leader in Window Conditioning 


REPRESENTATIVE IN ALL PRINCIPAL CITIES e CONSULT YOUR LOCAL TELEPHONE DIRECTORY OR WRITE 


The F. C. Russell Company - Dept. 6-M042, Cleveland |, Ohio 
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There is A Great Difference 





THE pillow-pounding kid and the figure skater are as different 
as different can be. 

Fundamental differences also exist among insurance com- 
panies . . . Differences which can be described in terms of 
strength, character and reputation. 

Lawyers Title Insurance Corporation of Richmond, Virginia, 
is outstanding in amount and character of assets available for 
protection of policyholders. No other title insurance company 
offers so much in financial strength and national reputation. 


(Upon request, condensed balance sheet 
will be gladly furnished) 


( Virginia ) 
lawyers Title [nsurance (orporation 


Operating in New York Stale as (Virginia) Lauyors Tille Insenr Corporal 


Home Office ~ Richmond . Virginia 





TITLES INSURED THROUGHOUT 32 STATES, THE DISTRICT OF COLUMBIA AND THE ISLAND OF 
PUERTO RICO, BRANCH OFFICES AT ATLANTA, AUGUSTA, BIRMINGHAM, CAMDEN, CINCINNATI, 


CLEVELAND, COLUMBUS, DALLAS, DAYTON, DETROIT, MIAMI, NEWARK, NEW ORLEANS, 


NEW YORK, PITTSBURGH, RICHMOND, WASHINGTON, WILMINGTON, WINSTON-SALEM, 
WINTER HAVEN. REPRESENTED BY LOCAL TITLE COMPANIES IN 125 OTHER CITIES. 
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We're Still Living in 
THE HAPPY TIMES 


But how happy are they? 


HORTON AAEM 


The former chairman of the President’s Council of 


Economic Advisers takes stock of business now and comes up with a reassuring answer 


L percrmaay WAR II brought pros- 
perity of a sort. There was not 
much time or inclination to philoso- 
phize about the future. The country, 
in spite of war scarcities, considered 
these years as happy days compared 
with the depressed and depressing 
30’s. 

But in time people began to ask: 
How long will it last? What will 
happen when peace breaks out? To 
this, the soothsayers replied: “Not 
long. You always have a depression 
following a war boom. Beware the 
bread lines of V-J Day plus one.” 

But we got by a first and a second 
and a third year of reconversion— 
i946, 1947, 1948—without a slump, 
and “Happy Days Are Here Again” 
would not have seemed an inappro- 
priate theme song. 

The little dip in early 1949 brought 
a few I-told-you-so prophets out of 
hiding. But when things picked up 
in the Fall and prosperity rolled 
along in early 1950, the Administra- 
tion was neither cautious as to the 
lasting qualities of this prosperity 
nor modest about claiming credit 
for it. 








By EDWIN G. NOURSE 


Then the Korean war boom devel- 
oped. The Administration remained 
complacent. In his speech at the 
dedication of the General Account- 
ing Office building last June, Presi- 
dent Truman asserted: “The country 
is stronger economically than it has 
ever been before.” And in his recent 
State of the Union Message, he said: 

“Economic conditions in the coun- 
try are good. There are 61 million 
people on the job; wages, farm in- 
comes, and business profits are at 
high levels. Total production of goods 
and services in our country has in- 
creased 8% over the last year—about 
twice the normal rate of growth.” 

Now Mr. Truman didn’t believe 
everything I told him when I was 
Chairman of the Council of Eco- 
nomic Advisers, and I reserve the 


right not to believe all his pronounce- 
ments in the field of economics. I 
do not question the figures he cites. 
But I do think we can profitably go 
beneath the statistical surface to ex- 
amine the economic meaning of the 
facts. 


I do not say the country is un- 
sound or on the brink of disaster. I 
cannot “give you the answer” to the 
economic riddle of 1952 or any fu- 
ture year. And I am definitely not 
going to suggest that the optimism 
of 1952 is going to be stultified by a 
business depression of the late 50's 
comparable to that of the early 
30’s. In fact, I would be ready to 
place a little side bet that the coun- 
try is not going to witness such a 
depression. 

Arguing by analogy never gets 
you anywhere. Those who argued 
that we would have a depression 
right after World War II because 
we had one after World War I, the 
Civil War, and similar occasions, 
were confounded. But likewise any- 
one who argues that we were going 
to get off the present rearmament 
boom and move smoothly into post- 
mobilization prosperity just because 
we got off the World War II boom 
into reconversion prosperity, seems to 
me to be drawing an utterly unwar- 
ranted inference. 





All through the American economy some rather 
significant changes in thinking and planning are 
— place. The defense effort hasn't quite stim- 
ulated business generally as most people thought 
it would. Some industries have felt keenly the 
absence of markets that haven't developed, of de- 
mand that never materialized. For a long time, it 
was the job of Dr. Nourse to appraise and analyze 
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the nation's economic health and report what he 
found to the President. But there came a time, as 
he says, when the President didn't believe all that 
he reported—and he’s now no longer reporting 
But he reports here on what he finds in business 
now and what we may well look forward to in 
the future. Generally speaking it’s a reassuring 
outlook. 








Our Transition from War 


Was Relatively Easy 


Analysis of the factors which ex- 
plain the success of the 46 to °48 
reconversion and the factors which 
pretty clearly will make up the situ- 


ation of the mid-50’s are quite 
different. 
Let’s take a seven league boots’ 


journey over the economic history of 
the last six years, ending with a 
quick cross-section appraisal of the 
situation as of now. 

First, it is why we 
found the transition from World War 
Il to a rather extended period of 
postwar prosperity so easy. In brief- 
est terms, there was on the demand 
side an enormous accumulation of 
postponed consumer wants and in- 
dustrial needs from the depression 
period of the 30’s and the shooting- 
war civilian-restriction period of 
1942-45 inclusive. 


easy to see 


To make these demands effective 
in the market as a motive power to 
business activity, there was an accu- 
mulation of liquid assets which, with 
ample credit facilities, kept both the 
country’s propensity to spend and 
its ability to spend at a very high 
level. Full employment and rising 
wages in industry and the equivalent 
situation in agriculture and in the 
professions kept the tide of current 
consumer income high, and it was 
supplemented by cashing in on the 
savings of the war period and mort- 
gaging the earnings of the future 
through vast extension of credit for 
consumer durables through abnor- 
mally easy mortgages and liberal in- 
stallment selling contracts. 

It is trite to say that this process 
went beyond the mere healthy vigor 
of a self-sustaining prosperous econ- 
omy and partook at various times of 
varying degrees of inflationary fever. 
It was a fever that, fortunately, did 
not get into the fatal range of tem- 
peratures. 

After the peak of the price rise in 
1948, there clear indications 
that a showdown between the sup- 
ply-and-demand situation of the 
market could not much longer be 
postponed if we were to get on a 
| continuing or stabilized 
prosperity. That would 


were 


basis of 


peacetime 


8 


mean arresting the inflationary trend 


without going into a deflationary 
tailspin. 

As events worked out, business 
management and labor mutually, 


though rather subconsciously, refused 
to accept the showdown of perma- 
nently workable wage-price adjust- 
ment. There was a still unexhausted 
inflationary potential in the system, 
and both management and _ labor, 
with farmers, bankers, and govern- 
ment agencies concurring, preferred 
to accept the easy and pleasant “out” 
of inflation to the grim realities of 
adjusting their practices and their 
rewards to the straight and narrow 
path that lies between dangerous in- 
fiation and demoralizing deflation. 


As I read the signs, this inflation- 
ary rebound from the little flurry of 
consumer resistance and inventory 
nervousness of the Spring of 1949 
was still present in our market in 
June, 1950 when the North Korean 
forces precipitated World War II 
and our big rearmament undertak- 
ing. The wholesale price index rose 
rather steadily from 151.2 in Decem- 
ber, 1949 to 157.3 in June, 1950, and 
the consumer index from 166.5 to 
170.2 during approximately the same 
period. 

Then came Korea! The story of 
the post-Korean scramble for goods 
and its inflationary consequences is 
known to all. The wholesale index 
jumped from 157.3 in June, 1950 to 
184 in March, 1951, and the con- 
sumer index from 170.2 in June, 1950 
to 188.3, its latest figure (old B.L.S. 
series; the figure is 188.6 in the new 
series). Whereas the wholesale price 
index ended 1951 about where it 
began (a brisk rise and comparable 
decline in the first half of the year 
and a sidewise movement in the sec- 


ond half), the consumer index has 
continued to advance—with prob- 
ably more rise still ahead. 

With this background, reviewing 
the steps by which we have come to 
where we are today, I want to make 
a quick appraisal of this present 
situation. The emphasis will not be 
at all on how happy the days of 
1952 will be to the uncritical indi- 
vidual who thinks merely in terms 
of this week’s paycheck. The whole 
purpose of this analysis will be to 
see how solid this prosperity is or 
whether we can expect happy days 
to last not merely through 1952 but, 
let us say, for the rest of this decade. 
Eight years would, I think, be a very 
good perspective for the businessman 
or the thoughtful citizen to operate 
on. 

As to this year’s economic situa- 
tion of the nation, the first thing to 
say is assuring: We certainly are not 
in a desperate situation or on the 
brink of economic disaster. Even 
though the government ran a deficit 
in the first half of fiscal 1952, there 
will almost certainly be a substantial 
surplus in the second half—that is, 
January to June. As a charter mem- 
ber of the economy-in-government- 
spending group, I derive a good deal 
of satisfaction from the fact that 
both the lavishness of New Deal 
spending and the hysteria of war 
spending have now somewhat abated. 
We have some active “watch-dog” 
committees in Congress. 

On the other side of the picture, 
tax rates have been brought up to 
a point where we are not a great 
distance off the pay-as-you-go basis 
if we can keep the air-minded boys 
from soaring up into the “wild blue 
yonder” of an 160-group air force. 
From the monetary side as well as 
the fiscal, we have made progress 
toward national economic sophistica- 
tion and self-control. The cheap 
money “peg” has been removed so 
that more reality and some measure 
of flexibility has been restored to the 
money market. At the same time, 





and '52 to slide down into 





NOURSE ON DANGER AHEAD: “What I fear most 
and what could cause the baPhy 


or semi-bappy days of ’50,’51 


pression days of '52, '54 and 
‘55, would be an impasse between labor and management.” 
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reasonable credit control is operating 
as a brake on inflation. 

The Federal Reserve group, the 
Economic Stabilization Agency 
crowd, and the Administration intel- 
ligentia in general support the opti- 
mism and even share the smugness 
of the Administration in feeling that 
we are doing pretty well with our 
national economic problem. What 
may be referred to loosely as the 
Wall Street crowd, the Chamber of 
Commerce crowd, and the N. A. M. 
crowd are corroded with dissatisfac- 
tion, both over the bite of the tax 
collector and the pinch of materials 
controls and, beyond this, are gnawed 
by apprehension over a possible de- 
pressionary break at the end of these 
happy days of a seller’s market. 

In some departments, and prob- 
ably in increasing degree during 
1952, they will be saying that we 
have already passed the seller’s mar- 
ket and that, although production 
indexes, employment indexes, and 
most price indexes remain high and 
will probably rise somewhat further 
during this year, we are sliding 
back toward a “profitless prosperity” 
vaguely reminiscent of 1928 and 
early 1929 up to the time of the 
break. 

Now that is the very crux of the 
‘ problem—the issue of “happy days” 
or days of gloom, of stabilized pros- 
perity or of a ruinous kind of de- 
pression after the present rearma- 
ment stimulus or prop is removed 
from our economy. A year ago, I 
was apprehensive lest an unbridled 
increase in government spending, re- 
fusal to accept comparable increase 
in taxes, reckless expansion of credit, 
and the leap-frogging of wage and 
price rises would cause the process of 
inflation to get out of hand. 1951 
did something to dispel that fear. But 
the safe course of economic stability 
must follow a tortuous channel be- 
tween the Scylla of inflation and the 
Charybdis of deflation. This means 
—if I may be permitted a different 
figure of speech—that we can be 


What Happens When Arms 
Spending Slows Down? 


shifted quickly from one horn of the 
economic dilemma to another, or 
indeed that some parts of the econ- 
omy are impaled on the inflationary 
danger while others are caught by 
deflation. 

More and more people are begin- 
ning to talk about what will happen 
when support to the economy from 
$40 to $50 billion of military spend- 
ing annually drops to $25 or $30 
because of completion of the tooling 
up stage or to $15 billion, plus or 
minus, because a partial understand- 
ing or reasonably firm truce between 
East and West has been arrived at? 

I would state this issue in the fol- 
lowing terms: When a substantial 
part of our productive capacity no 
longer has to go for munitions plants, 
military “hardware,” and even soft 
goods for a defense force of between 
3¥%_ and 4 million, there will be a 
great deal of productive capacity 
available to produce goods and serv- 
ices for civilian needs. The consumer 
will expect, and be entitled to, the 
rising standards of living or of real 
income which he has been dreaming 
of and seen only partially realized 
since World War I. The question 
then will be: how can the manu- 
facturer and distributor handle his 
costs and his cost accounting, his 
pricing and his sales promotion so 
that the total product of a well em- 
ployed labor force, with the fully 
adequate plant capacity which we 
have built up, will be currently ab- 
sorbed from the market? If current 
absorption fails to match the level 
of current producton, unemployment 
starts and can rapidly spiral into 
general depression. 

What I fear most and what could 
cause the happy or semi-happy days 
of °50, °51, and °52. to slide down 
into depression days in °53, and ’54, 
and ’55 would be an impasse between 
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NOURSE ON SPENDING—"As a charter member of 
the economy in government spending group, I derive a good 
deal of satisfaction from the fact that both the lavishness of 
New Deal spending and the hysteria of war spending have 


somewhat abated.” 
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labor and management. Labor inter- 
prets the country’s demonstrated 
great productive capacity as meaning 
that it is possible to turn out prod- 
ucts that would spell adequate food, 
decent housing, good clothes, a nice 
automobile, and a large-screen TV 
set for everybody. They look envi- 
ously at what seem to them the big 
profits of industry and claim that 
employers have an ability to pay 
wages that would buy all these good 
things for the worker. Management, 
on its side, looks with concern at any 
pinching down of the profit margin 
to where they could not equip them- 
selves to serve tomorrow’s consumers 
not merely as well as, but better 
than, today’s consumers. This means 
plant enlargement in step with pop- 
ulation growth, plant improvement 
in the interest of greater efficiency, 
and research to push technological 
development ahead as fast as pos- 
sible. But beyond this, management 
is, and must be, concerned not 
merely about replacement reserves 
and improvement reserves. It is also 
concerned with contingency reserves. 
This primarily means depression re- 
serves. 

As I see it, the bone of conten- 
tion between management and labor 
which is developing increasingly dur- 
ing 1952 and will come to acute 
stages when and as military expendi- 
tures drop is between ability to pay 
and ability to keep business healthy 
and growing, primarily as a job-giv- 
ing and wage-paying institution. That 
will necessitate vigorous, but frank 
and sincere, demonstration by man- 
agement to labor negotiators of the 
need of maintaining plant, providing 
capital, and sustaining research. That 
is a difficult educational job, but it 
must be done from both sides if 
collective bargaining is to work. Both 
labor and management must be will- 
ing to face facts even when they are 
unpleasant. 

Still more difficult is the resolving 
of this problem of contingency or 
depression reserves. This is a prob- 
lem which is up to the businessman 
if we are to have a practical inter- 
pretation and get a workable answer 


(Continued page 13) 








IT’S ELECTION YEAR 
So Expect Anything! 


UR government, by many statu- 

tory enactments, and even more 
administrative rulings and practices, 
has gone far in the direction of as- 
suming responsi- 
bility for the suc- 
cessful and full 
expanding econ- 
operation 
of the entire eco- 
nomic 


omy 


system of 





the country. This 
does not mean 
that bureaucrats 


will accept the 
responsibility for 


Raymond Rodgers 


the adverse developments which will 
time to time! It 
that the 

indirectly 
intervenes in 


materialize from 


does mean, however, gov- 


ernment directly, and 
through its 


the economic process. 


agencies, 


[his intervention will reach new 
heights in 1952! 

The conjuncture of military action 
in Korea, world-wide defense against 
Communism, rearmament to meet 
the Russian threat of world conquest, 
and a bitterly contested Presidential 
election, gives the sitting President 
and the National Administration 
ample excuse for any action thought 


necessary! 


& 
¥ 


Election years have been traditional for a feeling 
of uncertainty, a period of hesitation and wait-and- 
see. For some elements in the population, it still 
holds true but, says Mr. Rodgers, we've had a 
revolution in that respect too. “Up the spending” 
in election years seems to have been a pattern to 
follow im the past twenty years and he thinks we 
can count on more of the same in 1952. Despite 
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By RAYMOND RODGERS 


The Washington “patriots” will 
not forget for one moment that 1952 
is an election year. This burning 


realization will color their judgment 
and affect their every action. Poli- 
tics — modern style — will not only 
rule the airwaves, it will affect the 
uneasy balance between defense and 
civilian production; it will affect 
wage and price decisions; it will af- 
fect tax rate decisions; it will even 
affect military and truce decisions! 

Historically, election were 
years of business hesitation; a slow- 
ing up due to the uncertainty of the 
outcome could always be counted on. 


But, 1933, all of that has 
been changed. Today, the exact op- 
posite is true. The New Deal prac- 
titioners taught the lesson of “spend 
and spend; and elect and elect”; and 
certainly the Fair Deal, or Truman 
Deal, practitioners have evidenced 
no bias against spending! So, we 
may confidently—or mournfully, as 
the case may be—count on increased 
spending this year. 


years 


since 


In the calendar year 1951, arma- 


this, however, 





ment spending increased, on an an- 
nual basis, at the rate of nearly $2 
billion each month. This mounting 
rate of expenditure continues, as the 
annual rate of increase planned for 
1952 is $2 billion each month. Put 
on a monthly basis, we averaged 
$2.6 billion for combat equipment 
each month in calendar 1951 but will 
try to spend an average of $4.6 bil- 
lion each month this year! 

Note that this is the arms spend- 
ing timetable if no big war breaks 
out, and if Korea continues on a 
cold war, or changes to a _ truce, 
basis. But, if for any reason, the 
need becomes more urgent, defense 
spending will be stepped-up even 
higher than the $55 billion rate ex- 
pected by the end of June, or the 
$60 billion rate which Assistant De- 
fense Secretary McNeil has said 
would be reached some time in 1953, 
and continued indefinitely. 


Like others, I have scoffed at gov- 
ernment “pump-priming,” especially 
as practiced in the early thirties; but 
I submit, defense spending at the 














and despite the outcome in this 
1952 election year, he thinks we can look abead 
to the immediate future with considerable opti- 
mism. But for business men it means taking certain 
precautions which the times clearly indi 

advisable. Mr. Rodgers is professor of banking 
at New York University. Members have heard 
him at our NYU course and his observations have 


appeared frequently in these pages. 


icate as 


The Mortgage Banker for April, 1952 


rate of $50 to $60 billion each year 
is not “pump-priming”—it is, in- 
stead, a new way of life for the 
American economy! 


Non-defense spending also will 
continue at high levels. Although the 
President in his Budget message re- 
quested $1 billion less for non-de- 
fense spending in the next fiscal year 
beginning June 30, it is doubtful 
that Congress, with an election com- 
ing up, will be in a saving mood. 
Of course, Congress will talk a great 
deal about economy, but when it 
comes to voting, don’t expect too 
much! 


Increasing expenditures obviously 
mean a continuation of heavy taxa- 
tion. In fact, if this were not an 
election year, taxes would undoubt- 
edly be increased. However, your 
conscience need not bother you about 
the taxes you are paying now, es- 
pecially to the federal government. 
The biggest prewar federal revenue 
was $7.2 billion in 1941, and the 
World War II peak was $44.8 billion 
in 1945, but in the current fiscal year 
$63 billion will be extracted, and the 
President estimates that $71 billion 
will be taken in fiscal 1953! 


Total federal, state and local taxes 
during the current fiscal year will be 
about $84 billion, which is far more 
than the wartime peak in 1945, and 
almost 5% times the pre-war total 
of 1940! 


What to Look for 


This tremendous burden of taxa- 
tion will have much greater conse- 
quences on business than many peo- 
ple yet realize. With federal income 
tax rates alone reaching an overall 
ceiling of 70 per cent on all profits, 
but reaching 82 per cent on so-called 
“excess” profits, the following unde- 
sirable consequences seem inevitable: 


>> Extravagances will multiply in 
business. 


>> Lower costs will not be aggres- 
sively sought. 
>> Fewer businesses will be started. 


>> Expansion of existing enterprises 
will be slowed up. 


>> Tax evasion will increase and 
business morality will decline. 


These all add up to a lower stand- 
ard of living. But, probably the most 


important adverse consequence will 
be that financing from internal 
sources will become more difficult, 
and loans more necessary—and, of 
course, more risky! 

As for the business pattern in the 
months immediately ahead, you don’t 
need a crystal ball to know that ac- 
tivity will be at a high level. 

The increasing military expendi- 
tures, the heavy government expend- 
itures for non-defense purposes and 
the large capital outlays of corpora- 
tions guarantee that the hard goods 
and capital goods fields will operate 
practically at capacity. 


Consumer durable goods, however, 
are approaching a new demand and 
supply relation. Heavy inventories in 
this field and distressed selling have 
tended to hide the basic trends. But, 
in fact, total production of all con- 
sumer durable goods in the latter 
months of 1951 was some 40 per cent 
lower than in the comparable months 
in 1950. More particularly, the per- 
mitted rate of production on major 
household appliances is to be cut 
back a further 10 per cent by the 
N.P.A. in the second quarter of this 





Yes, the letters 


1936. 


HOME OFFICE BUILDING 
MIAMI, FLORIDA 









First Letters Can Have a Dual Meaning 


AY 
our corporate name very definitely 
stand for accurate and thorough title 
insurance service — demonstrated ever 
since the company’s founding in 


and “T” in 


Your first letter to us will give us an oppor- 
tunity to demonstrate our usefulness to you. 


TITLE AND 


ASSETS IN EXCESS OF TWO AND ONE-HALF MILLION DOLLARS 


Qualified to Write Title Insurance in: 


Arkansas Oklahoma Colorado 

District of Columbia South Carolina North Carolina 

Florida Tennessee Minnesota 

Louisiana Wyoming Puerto Rico 
Mississippi 


Privileged to handle title problems for 
mortgage bankers, life insurance com- 
panies, builders and lawyers, American 
Title has developed a dependable fac- 
ulty of completing assignments with 
understanding and dispatch. 
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year, which will bring production 
down to 45 per cent of the pre-Korea 
levels. The impact this continuing 
low level of production will have on 
inventories is obvious. 


Soft goods are an entirely differ- 
ent matter. The sellers’ markets in 
these products are definitely things 
of the Competition in soft 
goods is here to stay. The consumer 


is once more King, and properly so! 


past. 


Employment High 


decreasing 
durable 


goods will cause purchasing power to 


that 
consume! 


While it is 
availability of 


true 


spill over into the soft goods fields, 
this effect should not be over-rated. 
What is important, employ- 
ment will be at high levels with high 
and the soft 
goods industries will unquestionably 
get their share of the increased dis- 
posable income. The extent to which 
this is done, however, will depend on 
offered and the aggres- 
in seeking business. 


more 


wages overtime, and 


the values 
shown 
If the soft goods industry rises to this 
opportunity and quits mourning the 
passing of the dealers’ market, it 
do better in the months ahead 
than during the last three quarters 
of 1951 


siveness 


may 


While business volume will be high, 
both before and after taxes 
Profit 
as long on defense 


earnings 
will 


margins 


continue to decline. 
are not 
production as on civilian goods, and 
higher higher costs, higher 
taxes and strict renegotiation policies 


will 


wages, 


on the contracts 


R 


‘ 


government 
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SERVICE 
COVERS 





12 





MBA CALENDAR 











April 14-15: Eastern Mortgage Con- 
ference, Hotel Commodore, New 


York. 


April 28-29: Regional Clinic, New 
Washington Hotel, Seattle. 


May 2: Regional Clinic, Hotel Bilt- 
more, Los Angeles. 


June 16-20: Fifth Annual Mortgage 
Banking Seminar, Northwestern 
University, Chicago. 


June 23-25: Second Advanced Mort- 
gage Banking Seminar, Northwest- 
ern University, Chicago. 


August 18-22: Western Mortgage 
Banking Seminar, Stanford Univer- 
sity, Stanford, Calif. 


September 29-30: and October 1-2: 
39th Annual Convention, Conrad 
Hilton (Stevens) Hotel, Chicago. 


probably reduce net profits, after 
taxes, a further 12 to 15 per cent 
in 1952. 

Moreover, regardless of the un- 
precedented defense spending, and 
the unprecedented corporate spend- 
ing for expansion, the consumer, as 
always, will hold the key to business 
prospects in the months ahead. In 
1951, from March onward, despite 
rising personal income, despite enor- 
mous holdings of liquid assets, de- 


Aft 


ALA 
TIAA 


spite assurance of future job security 
because of the defense program, and 
despite increased social security, 
spending declined and saving in- 
creased to very high levels. 

If people continue to save at the 
recent high rates, it will have an 
important effect on the business pat- 
tern, so keep your eye on the rate 
of saving. And, remember, it will 
take real values to reverse that tide! 


Degree of Optimism 
Although we can look to the fu- 


ture with a fair degree of optimism, 
nonetheless, caution is definitely in- 


dicated. Businessmen, even though 
taxes press in the other direction, 
should: 


>> Do everything possible to keep 
waste and extravagance to a mini- 
mum, as precedents once established 
are difficult to break 


>> Give special attention to their 
cash position, as more dollars are 
needed to do business than ever 


before. 


»> Go as easy as possible on bor- 
rowing, especially for expansion. 


>> Not be lulled into a false sense 
of security—even though working 
overtime on defense orders. Although 
the heavy defense spending period 
has been lengthened, it will not con- 
tinue forever. So, be ready with 
products, methods and organization 
for the trial by fire in the competi- 
tion which lies ahead. 
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THE HAPPY TIMES 
(Continued from page 9) 


to the desire of our people to find a 
way of having sustained employment 
opportunities, of using our plant re- 
sources steadily rather than inter- 
mittently, of avoiding the wastes of 
periodic depression. This problem 
fails in the area of calculated risks 
which, whether in military or civilian 
affairs, presents the greatest difficulty 
and challenge to the human mind. 

Now if, while the business ma- 
chine is humming along in pros- 
perous times, management withdraws 
substantial reserves for an expected 
depression of, say, the magnitude and 
duration we experienced in the 30’s, 
they are not disbursing into the 
spending stream an amount which 
fully matches the output of goods 
and services. Thus, at various points, 
sales will lag. This will generate un- 
employment or partial employment in 
those areas. This in turn will impair 
market absorption, and thus induce 
new unemployment in the typically 
downward spiral of a business depres- 
sion. 

I have said that this regime of 
“happy times” entails a great educa- 
tional effort. This educational proc- 
ess will need a lot of needling from 
practical events. We have not had 
it during recent years. We have not 
been forced to an intellectual show- 
down. We have been living in the 
unhealthy atmosphere of continuous 


CALIFORNIA 
ARIZONA 


Loans on Real Estate 


CONVENTIONAL 


DEFENSE 
MILITARY HOUSING 


WALLACE Moin COMPANY 


INCORPORATED 1927 IN CALIFORNIA 
BEVERLY HILLS - 


130 EL CAMINO DRIVE - 


inflation in which both management 
and labor could dodge the real prob- 
lem of mutually adjusting their con- 
flicting claims. If we are going to 
meet the test of the day of reduced 
armament expenditures, we have got 
to face up to these issues and get at 
some basic settlements which are 
workable within the limits of price- 
profit-wage mechanics, and no longer 
rely on the pleasant but enervating 
habits of “inflation as a way of life.” 


Welcome the Transition 


It seems to me that instead of 
griping at 1952 as a year of profit- 
less prosperity or a mild form of 
economic recession, we should wel- 
come it as part of gradual transition 
to still more competitive times ahead. 
In 1949, I recall hearing certain busi- 
nessmen say to others, “It sounds 
funny to hear you asking whether 
we are going to have a depression. 
In our business we have already had 
a depression and got through it,” or 
in other cases, “We are right now in 
a recession.” 

This is true. An economy is not 
all of a piece. If conditions of com- 
petitive readjustment from the over- 
blown seller’s market comes to cer- 
tain parts of the economy while the 
economy as a whole continues in a 
prosperous condition, they can stand 
it and get readjusted to a sound basis 
most easily. This is sometimes called 
a “rolling readjustment,” and it is to 
be hoped we shall see much of it in 
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the next year or two or three. If all 
branches of business should go on 
booming ahead until a substantial 
cut in military expenditures came, it 
would be extremely difficult to avoid 
a real depression. On the other hand, 
if the TV business, textiles, and vari- 
ous other branches of business get 
shaken down during °52 and per- 
haps °53 while general employment 
is good in steel and aluminum, air- 
craft, machine tools, and many other 
lines, we shall have gone part way 
toward meeting the adjustments that 
will be needed some time in the 
later 50's. 


We are not playing for peanuts. 
We are trustees of a productive ma- 
chine which has demonstrated its 
capacity to turn out more than $300 
billion worth of products a year. We 
have dispersed through the ranks 
of management, labor, finance, gov- 
ernment, and academic halls, enough 
understanding of how that economic 
machine works so that we need not 
fail to keep it going. With the war 
drain abated, we could turn its full 
powers to producing a better mate- 
rial basis of life for all of us. 
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MORE THAN 800 ATTEND 
CHICAGO CONFERENCE 


ee WOULD like to see a central 

mortgage bank. It’s inconceiv- 
able to me that the Mortgage Bank- 
ers Association cannot help create a 
central bank, an institution that 
should cure the problem of funds 
being available only in certain areas 

to cure this ‘spotty and sparse’ 
market for loans we have seen in the 
It is a challenge 
would 


past and see today 
to you for thing it 
May out of business and 
happy 


one 
put Fanny 


make the government very 


B. King, direc- 


division, 


The speaker was T 
VA's 


addressing the 


loan guaranty 
Midwinter 
Chicago. It 


tor ol 
Mortgage 
Conference in was a 
meeting replete with ideas and sug- 
gestions like the one which Mr. King 


proposed. The principal idea on the 


Clinic table, however, was what is 
going to be done about making the 
FHA and VA markets function in 


something like a normal manner. An 
increase in rate was the general opin- 
ion as to what is not only needed but 
The MBA sup- 


plemental statement was read to the 


what must be done 
Conference and approved. All the 
varying shades of opinion were heard. 
The case was presented, the verdict 
awaited 

VA 
rate was concerned, Mr. King didn’t 
think a 44% or 4% cent 
would cure the spotty availability of 
It would help the market, of 
course, but it’s no cure, in his opin- 


As far as an increase in the 


per rate 


funds 


ion. FHA Commissioner Franklin D. 
Richards felt about the same (see 
page s 24-25). 

It was MBA’s largest regional 


meeting with more than 800 regis- 
tered. Mostly it was concerned with 
the immediate problems of mortgage 
lending today and a new type of 
devoted to 
general office management and pro- 


servicing program, one 
cedure 

‘Good conventional loans are the 
backbone of any mortgage portfolio. 
The return is greater, no guarantee 
fees to be paid, and the owner and 
mortgagee has more freedom of ac- 
tion,” said Walter G. Waltemade, ap- 
praisal authority of New York. 

“We talk about the enter- 
prise system, expanding personal ini- 


free 


tiative, encouraging individual vision: 
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on the other hand we get into a bu- 
realicratic rut and almost 
utterly dependent upon guarantee by 
governmental agency. 


become 


“Why not get out and look over 
the applications, appraise the prop- 
erties realistically, assume your re- 
sponsibility as a mortgage officer or 





correspondent by having the courage 
to decide if a loan is a good or a bad 


one. Institutions don’t need high 
priced loan officers to take top heavy 
insured loans and sit back and hope 
they will work out, and failing, look 
to the government for debentures.” 


Mutual savings banks will remain 
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a very important factor in the mort- 
gage market, even though they do 
not continue to make mortgage loans 
on the unprecedented scale of the 
past two years, August Ihlefeld, pres- 
ident of the Savings Banks Trust 
Company of New York, said in his 
address which illness prevented him 
from delivering. Clifford C. Boyd 
of Institutional Securities Corp., sub- 
stituted for him. 


Reasons cited by Mr. Ihlefeld for 
expecting a slowing down of the ex- 
pansion of savings bank mortgage 


Mortgage manager with over 25 years’ 
experience covering all branches of mort- 
gage business. College graduate, studied 
Law as business aid. Age 52. Write Box 
243, Mortgage Bankers Association of 
America, 111 W. Washington St., Chicago 
2, Ill. 
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HAPPY DAYS ARE HERE AGAIN? You'd certainly think so from the cheerful 
countenances of those at MBA’s Mortgage Conference in Chicago (above). There were 
801 registered, largest MBA regional meeting so far, but obviously all of them weren’t at 
the session when the photographer shot this picture. As usual, there was a good deal 


going on in the corridors. 


loans are first, some banks are near- 
ing the ceiling on the percentage of 
deposits they wish to devote to mort- 
gage lending; second, government se- 


curities must now be sold at a dis- 
count to switch into mortgages; and 
third, other investments have become 
more attractive. 
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Seen tu Chicago 





No. 1. Two from Texas—Allyn R. 
Cline, Cline Mortgage and Trust Company, 
Houston; and Owen M. Murray, The Mur- 
ray Investment Company, Dallas, and a past 
MBA president. 

No. 2. John C. Hall, Cobbs, Allen & 
Hall Mortgage Company, Birmingham; 
Edward F. Lambrecht, Lambrecht Realty 
Company, Detroit; W. A. Clarke, W. A. 
Clarke Mortgage Company, Philadelphia; 
Mr. Murray again; and Thomas E. Love- 
joy, Jr., The Manhattan Life Insurance 
Company, New York. 


No. 3. E. R. Haley, General Mortgage 


Corporation of Iowa, Des Moines; Robert 
P. McCampbell, McCampbell and Com- 
pany, Omaha, one of the new associate 
governors at large; Aksel Nielsen, The 
Title Guaranty Company, Denver, and 
MBA past president; and Donol F. Hed- 
lund, Carroll, Hedlund and Associates, Inc., 
Seattle. 


No. 4. Walter C. Nelson, The Eber- 
hardt Company, Minneapolis;s MBA Wash- 
ington Counsel Samuel E. Neel; Norman 
H. Nelson, Minnesota Mutual Life Insur- 
ance Company, St. Paul; and John F. Aus- 
tin, Jr., T. J. Bettes Company, Houston. 
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No. 5. Harry Peiker, Feist & Feist, New 
York; Elmer H. Grootemaat, A. L. Groote- 
maat & Sons, Inc., Milwaukee; and Homer 
C. Bastian, The Fidelity Investment Com- 
pany, Wichita. 

No. 6. John C. Hall again, this time 
with A. H. Cadwallader, Jr., The Mortgage 
Investment Corporation, San Antonio and 
MBA Vice President Brown L. Whatley of 
Stockton, Whatley, Davin & Company, 
Jacksonville. 

No. George H. Dovenmuehle, Do- 
venmuehle, Inc., Chicago, with W. Braxton 
Ross of Morrison & Morrison, Inc., Den- 
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ver, and Aksel Nielsen. 

No. 8. Joseph M. Miller, Miller Mort- 
gage Company, New Orleans; W. L. King, 
Boss & Phelps Mortgage Co., Washington, 
D. C.; Ralph E. Bruneau, The Valley Na- 
tional Bank, Phoenix; Frank Bell, B. F. 
Saul Co., Washington, D. C.; and E. D. 
Schumacher, United Service and Research, 
Inc., Memphis, and MBA past president. 

No. 9. W. C. Rainford, Mercantile 
Mortgage Company, Granite City, IIl., an- 
other new governor; and W. Ross Johnston, 
W. R. Johnston & Co., Inc., Oklahoma 
City. 


1952 


No. 10. Messrs. Hedlund and Norman 
Nelson again with Ferd Kramer of Draper 
and Kramer, Inc., of Chicago. 

No. 11. Lowell M. Baker of Anthony, 
Baker & Burns, Inc., of Seattle, another 
new governor; Byron T. Shutz, Herbert V. 
Jones & Company, Kansas City, and MBA 
past president; Mr. Peiker again, and MBA 
President Aubrey M. Costa, Southern Trust 
& Mortgage Company, Dallas. 

No. 12. Joseph M. Downs, The Ohio 
State Life Insurance Company, Columbus; 
R. O. Deming, Jr., The Deming Invest- 
ment Company, Oswego, Kan., and MBA 
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past president; Stanley H. Trezevant, Stan- 
ley H. Trezevant & Co., Memphis; H. 
Duff Vilm, H. Duff Vilm Mortgage Com- 
pany, Inc., Indianapolis; Howard S. Bissell, 
Howard S. Bissell, Inc., Cleveland; and 
Roy C. Johnson, Albright Title & Trust 
Company, Newkirk, Okla. 

No. 13. Byron V. Kanaley, Cooper, 
Kanaley & Co., Chicago, and Milton T. 
MacDonald, Trust Company of New Jer- 
sey, Jersey City, both MBA past presidents. 

No. 14. L. A. McLean, Southern Trust 
Company, Louisville, MBA past president, 
with Warren Stringer, Dunn & Stringer 
Investment Company, Milwaukee, another 
new associate governor. 

No. 15. John Hall, left, and L. A. 
McLean, right, with Robert Tharpe, Tharpe 
& Company, Atlanta, and C. A. Legendre, 
Standard Mortgage Corporation, New Or- 


leans, two more of the 12 new associate 
governors. 

No. 16. Messrs. Walter Nelson, Nor- 
man Nelson, John F. Austin, Jr., with 


Oliver M. Walker, Walker & Dunlop, Inc., 
Washington, D. C. 


>> FOOTNOTE TO A _ MEETING: 
“Now,” solemnly said W. A. Clarke at 
the MBA Midwinter Chicago Conference 
“before we go on to the next part of the 
program, I have a little story I would like 
to tell, one that has a striking parallel 
to what we're concerned with here today 
But it’s a little bit risque, I’m afraid. . ? 

“Then,” whispered HHFA Administra- 
tor Raymond M. Foley in a low aside, 
“vou tell it with that famed air of inno- 
cence of yours . 

“Well, 
seems that 
hotel 
at the door 

**Quick’!” cried the 
my husband. I'd know 


continued Clarke, “it 
a lady 
was a 


anyway,” 
a man and 
and there 


were in a 


room loud knock 
“*That’s 


knock any- 


lady 
that 


where. Get in that closet’.” 

‘The confused fellow tried but the 
closet was too small 

**Then get under the bed’,” she cried 

“The poor fellow tried but the bed 
hugged the floor too snugly 


heaven's sakes, 
cried the 
“Say, honey, do you know that we're 


“*Then, for 
the window’,” 


jump out 
tearful lady 


on the 13th floor’,” said the fellow 
c ‘This’,” screamed the lady, “is no 
time for superstition—we need action’.” 
“This,” said Clarke “bears a_ rather 


striking parallel to the question of an in- 


crease in interest rates on FHA and VA 
loans.” 
No further comment from HHFA Ad- 


ministrator Foley 


12 New Associate Governors at Large 
Elected to the Board of the Association 


The Association’s principal 
erning bodies, including the board of 
governors, 12 regional vice presidents 
and past presidents’ advisory coun- 
cil, has been enlarged to include 12 
large. 

now 


gov- 


new associate 
Membership in 
totals 76, highest it has been in the 
The 12 


elected at 


governors at 

these bodies 
new 
the 
meeting 


Association’s history. 


associate governors 


winter board of governors 


Region |: Robert C. Nordblom, 
president, Nordblom Company, Bos- 
ton. 

Region 2: T. T. Hyde, III, 
president, First Mortgage Corpora- 
tion, Richmond. 


Region 3: Robert Tharpe, 
dent, Tharpe & Company, Atlanta. 


vice 


presi- 


Region 4: Warren vice 
president, Dunn & Stringer Invest- 


Milwaukee. 


Stringer, 


ment Co., 


Region 5: Jay F. Zook, president, 


Jay F. Zook, Inc., Cleveland. 
Region 6: C. A. Legendre, presi- 
dent, Standard Mortgage Corpora- 


tion, New Orleans. 

Region 7: Robert P. McCampbell, 
secretary-treasurer, McCampbell and 
Company, Omaha. 


Region 8: W. C. Rainford, presi- 


dent, Mercantile Mortgage Com- 
pany, Granite City, Illinois. 
Region 9: W. Braxton Ross, vice 


president, Morrison and Morrison, 


Inc., Denver. 











| 


with 








OFFERING INSTITUTIONAL INVESTORS 
Since 1921 

SOUND MORTGAGE LOANS ON 

HIGHEST CLASS REAL ESTATE SECURITY 

EFFICIENT SERVICE 


. — = 
W. A. MCKINLEY COMPANY 
MORTGAGE BANKER 

312 Reserve Loan Life Bldg. 


‘ —— 


Dallas, Texas 
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Region 10: 
Flynn Investment 
lingen, Texas. 

Region 11: Lowell M. Baker, vice 
president and treasurer, Anthony, 
Baker & Burns, Inc., Spokane. 

Region 12: Alex Whittle, H. F. 
Whittle Investment Company, 
Angeles. 


F. L. Flynn, president, 
Company, Har- 


Los 


from the odd-num- 


will 


years 


Those named 
bered regions 

mately 1% 
even-numbered 


serve approxi- 


and those from 


regions about 2! 
In subsequent years, nomina- 
will be the 


tion’s annual meeting and the asso- 


years. 


tions made at Associa- 


ciate governors will be elected in the 
other officers. 


associate 


same manner as are 

The addition of the new 
governors reflects the growth of the 
within 
cessitating a larger governing coun- 
cil as well as an effort to give even 


Association recent years ne- 


larger geographical representation. 





DETROIT 


AND 


MICHIGAN 


TITLE INSURANCE on 
both Owner's and 
Mortgagee’s Policies 
anywhere in Michigan. 
ABSTRACTS prepared 
and extended on lands 
in Wayne, Oakland and 
Macomb Counties. 






TAX reports prepared 

on condition of taxes 
to real property located 
in metropolitan Detroit. 


ESCROW Agent in all 
matters involving real 
estate transactions. 
The Oldest Title insurance 
‘ paore 











Abstract and Title 


GUARANTY COMPANY 
735 GRISWOLD + DETROIT 26, MICH. 
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EasternMortgageConferenceinNew York 


Set for April 14-15; Speakers Announced 


S HAS become almost traditional 

in recent years, MBA’s Eastern 
Mortgage Conference this year will 
open the day after Easter Sunday, 
thus providing those who attend an 
opportunity to combine a trip to New 
York at this particularly inviting time 
with the Conference itself. The dates 
are April 14-15 and this year we will 
be back at Hotel Commodore where 
sO many previous Spring meetings 
have been held. The 
something like this: 


program runs 


April 14, morning: Opening talks 
by Thomas E. Lovejoy, Jr., national 
clinic chairman and president, The 


Manhattan Life Insurance Company, 





Raymond M. Foley T. B. King 


and MBA President Aubrey M. Costa. 
Harry Held, Clinic chairman 
and vice president, The Bowery Sav- 


vice 


ings Bank, will preside at these ses- 
sions. 
talks will be 
three addresses: 

The Money Market and the Effect 
on the Outlook for the Mortgage 
Market by Dr. Marcus Nadler of the 
graduate school of business adminis- 
tration of New York University. 


These followed by 


Conventional Loans and Appraisals 
in Connection Therewith by Henry 
G. Waltemade, president, Henry Wal- 
temade, Inc., New York. 

Things Builders and Mortgage Men 
Ought to Plan for in the Future by 
P. I. Prentice, editor and publisher of 
The Magazine of Building—the man 
and magazine who sponsored the pen- 
fund meeting last November, 
the good results of which are becom- 
ing more evident as time goes on. 

April 14, Lemuel J. 
Holt, chairman of the mortgage serv- 
icing committee and secretary-treas- 
urer of W. A. Clarke Mortgage Co., 
Philadelphia, will moderate this serv- 


sion 


afternoon: 
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icing session. As members know, the 
servicing program at this year’s meet- 
ings has departed from those of recent 
years and some of the broader aspects 
of office internal 
operation are being discussed. Along 
this line, those attending the New 
York Conference will hear: 


management and 


Wage and Salary Administration 
by Dr. Albert Cardall, Cardall Asso- 
ciates, Philadelphia. 

The Office’s Management by Dr. 
R. P. Brecht, University of Pennsyl- 
vania, Philadelphia. 

April 15, morning: The topic and 
theme of this session is “The Govern- 
ment and the Mortgage Industry” 
with the gavel held by W. A. Clarke. 
The participants are the three top 
officials as the 
mortgage industry goes: 


M. Foley, 


government far as 


Raymond HHFA Ad- 

ministrator. 
Franklin D. 

missioner. 


iB EB 


Richards, FHA Com- 


Director of the VA 


King, 


Loan Guaranty Service. 





W. F. Keesler John J. Scully 


April 15, afternoon: For the con- 


cluding session, members will hear a 


review of Washington developments 
and outlook by MBA Washington 
Counsel Samuel E. Neel, followed by 
a symposium discussion of “Ware- 
housing and Financing the Mortgage 
Market.” Speakers will be John J. 
Scully, vice president, The Chase Na- 
tional Bank of New York, and Wil- 
liam F. Keesler, vice president, First 
National Bank of Boston. 


Record Attendance Seen 


It looks like another interesting and 
informative meeting. Based upon 
1952 experience so far, it also looks 
like another record attendance. For 
that reason, if you haven’t processed 
the advance and _ hotel 
reservation cards sent several days 


registration 


ago, look them up and mail today. 
Hotels are usually well filled in New 





A a 
F. D. Richards Marcus Nadler 
York at Easter, so insure the accom- 
modations you want by acting now. 
No need to remind members that ad- 
vance registration is necessary because 
only in that way will your name ap- 
pear in the program available at the 
Conference opening. And one more 
thing: when is your next trip East, 
probably to see your principals or to 
transact other business? You can’t do 
better than combine it with the New 
York Conference. 








INVEST IN THE GROWING 
MID-SOUTH 


Conventional Loans Available 
Originating in 


Tulsa, Okla., Fort Smith and 
Texarkana, Ark., and Shreveport, La. 


REPUBLIC MORTGAGE CO., INC. 


C. LAUGHLIN, President 


19 N. 7th 


Phone 2-7233 


Fort Smith, Arkansas 
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No. 1. Raymond M. Foley, HHFA 
Administrator; Carl H. Burke, FNMA, 
Washington, D. C.; and Kenneth M. Burns, 
FNMA, Chicago. 


No. 2. Thomas P. Coogan, Housing 
Securities, New York, and assistant to the 
Secretary of Defense; John F. Austin, Jr., 
Houston, and Everett Mattson, Dallas, 
both of T. J. Bettes Company. 


No. 3. Roy S. Adams, The Philadelphia 
Saving Fund Society, Philadelphia; B. B. 
Yeager, Gulf Coast Investment Corpora- 
tion, Houston; and John S. Dunn, Mort- 
gage and Trust, Inc., Houston. 


No. 4. E. Richard Werner, The West- 
ern Saving Fund Society of Philadelphia, 
Philadelphia; John S. Dunn again; M. Mc- 
Connell, Mortgage and Trust, Inc., Hous- 
ton; William W. Barr, The Western Saving 
Fund Society of Philadelphia, Philadelphia; 
and Alfred L. Raney, Mortgage and Trust, 
Inc., Houston. 


No. 5. Allyn R. Cline, Cline Mortgage 
& Trust Co., Houston; Robert W. Warren, 
Reid-McGee & Company, Jackson, Miss.; 
and Eugene S. Ovenshine, New York Life 
Insurance Co., New York. 


No. 6. Robert T. Welborn, Welborn 
Mortgage Corporation, Fort Worth; J. J. 
Madden, The Lincoln National Life Insur- 
ance Company, Fort Wayne; and Robert 
F. Evans, The Volunteer State Life In- 
surance Company, Chattanooga. 


No. 7. William F. Keesler, First Na- 
tional Bank of Boston; John J. Scully, 
Chase National Bank of New York; and 
W. A. Clarke, W. A. Clarke Mortgage 
Company, Philadelphia; Standing: Walter 
C. Nelson, The Eberhardt Company, Min- 
neapolis; and Washington Counsel Samuel 
E. Neel. 

No. 8. C. L. Cooke, and Charles W. 
Cooke, Prudential Investment Co., Topeka 
and James E. Woodruff, New York Life 
Insurance Company, New York. 


No. 9. Robert H. Bolton, Rapides Bank 
& Trust Company, Alexandria, La.; Alfred 
L. Raney and M. McConnell, again; and 
Tyler H. Bland, Rapides Bank & Trust 
Company. 

No. 10. M. J. Greene, Southern Trust 
& Mortgage Company, Dallas; J. D. Jamie- 
son, The Crown Life Insurance Co., Tor- 
onto; FHA Commissioner Franklin D. 
Richards; and MBA President Aubrey M. 
Costa. 





LARGEST MBA BOARD: A lot of MBA photographs have 
been taken between the one shown below and the last time one 
like it was taken. It shows the MBA board of governors, includ- 
ing the regional vice presidents, past presidents’ advisory council 




























YMAC MEETS AGAIN: The Young Men’s Activities Committee got together again 
at the Midwinter Mortgage Conference in Chicago to formulate further plans for this new 
phase of the Association’s activities. 


W. JAMES METZ JOINS 
MBA SERVICING UNIT 


W. JAMES METZ has become as- 
. 


sociated with MBA as assistant 
director in the servicing and account- 
ing division headed by Thomas E. 
McDonald. Ex- 
pansion in this 
department was 
dictated by the 
demands 
membe1 


heavy 
from 
firms for assist- 
ance in their ac- 
counting and 
servicing. 

Since joining 
MBA and setting 
up the department, Mr. McDonald 
has been traveling over the country 


W. James Metz 


almost constantly. As a result, some 





and officers at luncheon during their winter meeting preceding the 
opening of the Chicago Conference. Addition of the 12 new 
associate governors at large brings the MBA principal governing 
bodies to the largest group in the Association’s history. 


of the activities to originate in the 
national office, contemplated when 
the division was established, 
not materialized. For the present, 
Mr. Metz will undergo the same type 
of specialized training in member 
firm offices which Mr. McDonald 
took when he joined the organiza- 
tion. After that, he will undertake 
many of the field trips which up 
until now Mr. McDonald has han- 
dled alone. Mr. McDonald can then 
devote more time to the department 
in the national office. 


have 


Mr. Metz has an excellent back- 
ground in accounting work. He holds 
a bachelor of science degree in busi- 
ness administration from Northwest- 
ern University and was recently as- 
sistant controller of the B. A. Eckhart 
Milling Company of Chicago. For 
four years he saw service with the 
air forces in the Pacific theater. 









Seattle Clinic April 28-29 Followed 
by the Los Angeles Meeting on May 2 


ITH the Memphis and Atlanta 
Clinics successfully concluded 
MBA 
those Asso- 
turns to the Far West 
where Clinics are scheduled for Se- 
attle April 28-29 and Los Angeles 
on May 2 

In Seattle, the April 
Clinic is being produced by a 


these were our first regional 


meetings in cities—the 


ciation’s tour 


29 MBA 
day- 
long meeting with various FHA and 
VA officials speaking on matters of 
particular concern locally 

Earl E. McLaughlin, 


underwriter, will 


FHA 


meeting 


chief 
open the 





Irving S. Smith Walter Rolapp 


with an address on “Our Mutual 
Problems” and Abram B. Merritt, 
manager of the discount and credit 


department, Seattle branch of the 


Federal Reserve Bank of San Fran- 
cisco, will speak on Regulation X 
and the voluntary credit restraint 


program 


At the luncheon meeting that day, 
MBA Aubrey M. Costa 
will speak on his observations on the 


President 


current position of the mortgage 


business and the prospects in the 


immediate period ahead. 


That afternoon, the FNMA pro- 
zram and operation will be discussed 
by the Seattle regional manager. 
Roger M. Jamieson. L. R. Durkee, 
HHFA regional representative, will 
speak on the critical housing area 
program and H. J. Hoffman, VA 


loan guaranty officer, will speak on 
processing of guaranteed loans. That 
Title In- 
surance Company will be host at a 
all attending the Se- 


evening, the Washington 
reception fot 
attle clinic. 
Next day comes the MBA portion 
of the Clinic. At 
sion: Opening talks by Thomas E. 
National 
President, 


the morning ses- 
Lovejoy, Jr., chairman, 


Clinic Committee, and 
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Che Manhattan Life Insurance Com- 
pany, New York; Don Hedlund, 
President, Seattle MBA, member of 
the MBA board, and president, Car- 


roll, Hedlund and Associates, Inc., 
Seattle. 
Irving S. Smith, executive vice 


president, Continental, Inc., and Se- 
attle clinic chairman, will preside at 
the session. 

that, W. A. Clarke, 
MBA’s Washington 
Committee, and president, W. A. 
Clarke Mortgage Co., Philadelphia, 
will preside at a panel discussion on 
“The Government and the Mortgage 
Industry.” Speakers will be Franklin 
D. Richards, FHA 
and T. B. King, 


division. 


Following 
chairman of 


Commissioner, 
director, VA loan 
guaranty 
At the noon luncheon, Samuel E. 
Neel, MBA Washington 
will speak on capital developments. 
At the closing session after- 
noon, John J. Scully, vice president, 
The Chase National Bank of the 
City of New York, will speak on 
“Warehousing, Financing the 
This will be 
talks on servicing by 
McDonald, MBA direc- 
tor of accounting and servicing, and 


Counsel, 


Tuesday 


and 
Mortgage Market.” 
followed by 


Thomas E. 


Fred |. Cordes, assistant vice presi- 
dent, The Bowery Savings Bank, 
New York. 


Che Los Angeles MBA Clinic will 
be approximately the same as that in 
Seattle. Walter Rolapp, president of 
the Pacific Mortgage Company, Los 
Angeles, is chairman of the local 
arranging the Angeles 


group Los 


Clinic. He has named the following 


committee chairmen: Ralph Jenkins, 
H. F. Whittle Investment Co., at- 
tendance committee; Emmert H. 
Sink, vice president, California Bank, 
reservations and registrations; John 
H. Sinnett, Sinnett Mortgage Com- 
pany, reception committee; and Gor- 
don Calder, The Allison Company, 
Beverly Hills, door and meeting room 
committee. 


>> EDITOR IN NEW POST: Rob- 
ert H. Pease, editor of MBA’s forth- 
coming Textbook on Mortgage Bank- 
ing, has joined Detroit Mortgage and 
Realty Company as president. He 
has been a vice president and direc- 
tor of Draper and Kramer, Inc., in 
Chicago. Pease is a twice-decorated 
veteran of World War II in which he 
served as a Marine captain, seeing 
action on Iwo Jima and Okinawa. 
He was with Draper and Kramer, 
Inc. for a total of 18 years, 14 years 
as a vice president and nine years as 
a director. 





COPIES ARE AVAILABLE 











If you did not make the Chicago 
Midwinter Conference and would 
like a copy of these addresses, they 
are available on request without obli- 
gation. Write the headquarters office. 

Economic State of the Nation by 
Dr. Arthur R. Upgren, professor of 
economics, University of Minnesota. 

Outlook for Mortgage Investments 
by August Ihlefeld, president, Savings 
Banks Trust Company, New York. 

Work Simplification by Allan H. 
Mogensen, management consultant, 
New York. 

Human Relations in the Office by 
Hugh A. Wichert, president, 
Ruthrauff & Ryan, Inc., Chicago. 


vice 





930 E. SPEEDWAY 





NOW PLACING 
LOANS AT 
5% 


Owner occupied homes 
Complete servicing facilities 


MORTGAGE AND INVESTORS CORP. OF ARIZONA 


TUCSON, ARIZONA 
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MBA MEMBERSHIP HITS 
A NEW ALL TIME HIGH 


The story now of MBA’s member- 
ship campaign this year is about the 
as it has been for quite some 


same 
time-——new, all-time records being set 
month after month. Total member- 


ship as of now is 1715 with 74 new 
members accepted so far in this As- 


sociation year and 31 applications 


now being processed. The member- 
ship committee under John C. Hall 
has been particularly active. The 


membership folder is now in its 
fourth printing as evidence that con- 


siderable contacting has been done. 


New members admitted include: 
ALABAMA Birmingham, Bessemer 


Mortgage & Securities Company, Inc., 


P.O. Box 37, Felix Mendel, vice presi- 
dent, First National Bank, Corner Ist 
Ave. & 20th St., John A. Hand, vice 


president. 

ARIZONA—Tucson, Southwest Mortgage 
Corporation, 3575 E. Speedway, John 
L. Emery, president 

ARKANSAS—Little Rock, The Deming 
Investment Company, Commercial Na- 
tional Bank Bldg., R. S. Del Donno. 

CANADA—Toronto, The Crown Life In- 
surance Company, 59 Yonge St., John 


D. Jamieson, superintendent of mort- 
gages 

COLORADO—Denver, General Invest- 
ment Company, 423 Denver National 


Building, Jesse Oldham, vice pres‘dent. 
DELAWARE Wilmington, Equitable 
Trust Company, 901 Market St., Wil- 
liam J. Taggart, Jr., assistant treasurer 
FLORIDA Jacksonville, The Florida 
National Bank of Jacksonville, 51 West 
Forsyth St., H. C. Eberts, president; 
Pensacola, Stockton, Whatley, Davin & 
Company, 1626 Barrances Ave., Hugh 
M. Graham 


GEORGIA—Decatur, Jim Anderson & 
Company, 110 Atlanta Ave., L. Blaine 
Bailey, manager, mortgage loan de- 
partment 

IDAHO Boise, Commonwealth, Inc., 
810 Vista Avenue, John D. Sites, vice 
president 

ILLINOIS—Chicago, Harris Trust and 
Savings Bank, 115 West Monroe St., 


Henry S. Kahn, assistant vice president 


KANSAS—Wichita, The Deming Invest- 
ment Company, Miller Bldg., Herman 
Oakes 


Boston, Home Sav- 
Alton P. 


MASSACHUSETTS 
Bank, 69 Tremont St., 


ings 
Cole, vice president 
MISSOURI—Aansas City, Guy R. Ridge 
partnership,) 1016 Baltimore Ave., Guy 
R. Ridge, senior partner; St. Louis, 
Geo. C. Doering, Realtors, 5013 Gravois 


Ave., Geo. C. Doering, owner. 
NEW JERSEY Hackensack, Bergen 
County Title Abstract Co., 29 Main St., 


Martin M. Higier, president 

NEW YORK—New York, Title Guaran- 
tee and Trust Company, 176 Broadway, 
Thomas J. Kappock, vice president and 
secretary 

OHIO—Akron, The 
South Main St., 
president 


Dime 
Russell 


Bank, 157 


Baer, vice 


OKLAHOMA— Durant, The Deming In- 
vestment Company, Durant, J. M. Cal- 
lahan; Tulsa, The Deming Investment 
Company, Hunt Bldg., W. C. Friman. 

PENNSYLVANIA — Philadelphia, Indus- 
trial Trust Company, 1944-52 North 
Front St., Elmer S. Carll, president. 

SOUTH DAKOTA Rapid City, The 
Rapid City National Bank, Rapid City, 
A. E. Dahl, president. 

WASHINGTON—Seattle, The Bank of 
California, N.A., P.O. Box 3087, H. J 


Vanasse, assistant manager. 
WISCONSIN—-Milwaukee, First Wiscon- 
sin National Bank, 743 North Wate1 


St., Lowell C. Klug, assistant vice 


president 


SAM CALDWELL ELECTED 
HEAD OF COLUMBUS MBA 


Sam Caldwell of Mort- 
gage Company was elected president 
of the Columbus MBA at the group’s 
meeting Merle C. 
was named vice president. Tom E. 
Klingner, vice president, Kissell Real 
Estate and Continental Mortgage 
Co., re-elected secretary-treas- 
urer, and Richard R. Kinney, presi- 
dent of the Standard 
Loan Co., was elected 


Panohio 


annual and Igo 


was 
Savings and 
to the board 


of governors. 


WALTER JOHNSON NAMED 
MINNEAPOLIS MBA HEAD 


Walter Johnson has been elected 
president of the Minneapolis MBA to 
succeed Darrel Holt and Orville Jor- 
gensen has been named vice presi- 
dent. Gordon D. Seibert 
named secretary and Gordon Elleby 
is the new treasurer. New governors 


elected include Ray Cleveland, Rob- 


has been 


ert MacGregor, Harold J. Dunn, 
Darrel Holt, David C. Jones, A. A. 
and Donald N. Newhall. 


Drawbert 


MBA HAS LIBRARY FOR 
USE OF ITS MEMBERS 


It is probably not too well known 
but MBA maintains a library in its 
national office for the use of mem- 
bers. It extensive as yet 
but many 
works pertaining to mortgage lend- 


isn’t too 
does contain specialized 
ing, real estate and appraising which 
the average member would not have 
access to in his own community. 
Members may use this library as 
much as they please and in exactly 
the same way they use any library 
Write to Frank J. McCabe, Jr., tell 
him the book and if we 
have it, it will be loaned at no charge. 
If you are looking for some specific 
him know and he 
the book which will 
provided, of course, it is 


you want 


information, let 
will 
supply it 
in the library. Or, if you like, ask for 
a list of volumes now available in the 
library and it will be sent for per- 


send you 


manent reference. 

Libraries aren’t built in a day and 
up until now the MBA collection 
hasn’t been too comprehensive. It’s 
erowing and we will welcome con- 
tributions. If you have some books 
which you have found valuable and 
would like to contribute, they will be 
gratefully received. Have no concern 
about duplicating something we have 
because it is almost certain that sev- 
eral copies of almost any volume 
would be desirable. 





USE 


their letterheads, advertising 


organization of mortgage 








MBA SYMBOLS ON PRINTED MATERIAL 


Hundreds of MBA member firms use the Association’s symbol on 
literature, 
printed material. It identifies them as members of the only national 
lenders 
come in four sizes of electrotypes mounted 
on wood ready to use. Cost: $2 each for No. 


numbers. 





3 and 4: $3 each for No. 1 and 2. Order by 
an 
2 No. 3 No. 4 


various forms and other 


and investors. These symbols 
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FHA’s Views on a Rate Increase and the 
Status of the Insured Mortgage Program 


HA wants to maintain as high a 

level of residential construction as 
is possible within the confines of our 
national defense and anti-inflation- 
However, the program 


national strength and 


iry program 
to build ou 
must come 


our economic security 


first. Official announcement has been 
made that 800,000 


obtainable ceiling for 1952 under the 


new units is an 


now existing circumstances 
We are 


program. 


in the midst of a national 


defense Housing is vitally 


needed at many military installa- 


tions. It is of the utmost importance 


to produce adequate housing for 


workers in critical de- 


Che 


and 


immigrant 


tense housing needs of 
the military 


areas are the most pressing demands 


areas 
those in critical 


on the industry today. 

Next comes increased production 
that the Amer- 
afford latte: 


does 


average 
This 


the largest but 


of housing 


ican family can 
field is by fa 
not have the dramatic appeal of a 
current emergency. 

Now is the time, in my opinion, 
that the 
that the key to maintaining a healthy 


and market 


industry should recognize 


real estate mortgage 


may well be lower cost housing. If 
private industry is going to show that 
it can do the Nation’s housing job 

if you expect a continuing absorption 
of a high level of housing production 
produced for the 
family must be 


1952 


then, the housing 
average American 


increased, Housing in should 
be priced for the average income. 
Since 
or buy homes pay cash for them, the 
that 


ing families in the country 


very few families who build 


fact the number of home-own- 
increased 


in the last decade from less than 11% 


million to over 1914 million means 
that home financing is an increas- 
ingly important feature of our na- 


tional economy. 
I definitely believe that the resi- 
dential will be in 


mortgage industry 
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By FRANKLIN D. RICHARDS 


FHA Commissioner 


better condition in 1952 than it was 
in 1951. 
I participated in the round table 


discussions on mortgage financing be- 


fore the Senate Banking and Cur- 
rency Committee, which met to ex- 
plore the adequacy of mortgage 
money to finance military and de- 
fense housing. During the discus- 
sions, MBA _ representatives stated 
that adequate financing would be 


available for needed military and de- 
fense housing if the FHA debenture 
rate were raised: if we would liberal- 
ize waste provisions in the regulations 
for Titles VIII and IX; and if FHA 
would raise the maximum interest 
rate. 


Flow of Funds 


Let us examine these proposals to 
assure an adequate flow of mortgage 
money. 

The debenture rate under Titles 
VIII and IX is 2% per cent and the 
term of the debentures issued under 
these titles is 10 Debentures 
are issued only if and when a prop- 
erty goes into default and the mort- 
gage that is secured by the property 
is assigned to the FHA, or there is a 
foreclosure, or deed in lieu of fore- 
closure, and the property is conveyed 
to FHA. 

In considering the effect of raising 
the debenture Titles VIII 
and IX on an investor’s yield, let us 
be realistic. We have the experience 
of Section 603 of Title VI as a guide. 
In connection with Section 603 cases 


years. 


rate for 


less than 1% per cent went into de- 
fault and were subsequently acquired 
by FHA. That means that the in- 
vestor secured the full interest rate 
on 98% per cent of all the 603 cases 
and that the debenture rate was only 
applicable in about 14% per cent of 
all the mortgages insured. 

When it is probable that the de- 
benture rate will only be applicable 
very percentage of the 


to a small 


mortgages insured, it would not ap- 
pear to be a matter of major signifi- 
cance in the total mortgage market. 

The fact seems to be that while an 
increase in debenture rate might the- 
make the program look 
could not in ac- 
effective in pro- 


oretically 
more attractive, it 
tual operation be 
ducing an increased flow of mortgage 
money into these programs. 


While FHA will consider whether 
or not a proposal to increase deben- 
ture rates should be made to the Sec- 
retary of the Treasury, none of us 
should consider that a change which 
would affect only a small percentage 
of the mortgages would be vital. 

As to the proposal to liberalize the 
waste provisions of the regulations, 
here is the definition of waste as it 
appears in our regulations: 

“permanent or substantial injury 

caused by unreasonable use, or 

abuse, and is not intended to in- 
clude damage caused by ordinary 
wear and tear.” 

There is no waste provision in con- 
nection with project mortgages in- 


sured under Title VIII or Section 
908 of Title IX. 
The “waste” provision of Section 


903 provides that if the unpaid prin- 
cipal at foreclosure exceeds 75 per 
cent of the value at the time the 
commitment was issued, no “waste” 
provision applies. This means, as an 
example, that in the case of a 90 
per cent, 25-year, 903 mortgage, no 
“waste” provision would be applica- 
ble for the first nine years of the life 
of the loan because it would take 
that long, in the ordinary course, to 
pay the mortgage down to 75 per 
cent which is the point when the 
“waste” provision applies. Keeping 
in mind that the average actual life 
of an FHA-insured mortgage is only 
about 8 years, it would seem to me 
there would be no real value in a 
liberalization of the waste provision. 
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[he proposal that FHA increase 
the maximum allowable interest rate 
is under continual study. I do not 
believe there has been a meeting of 
bankers or builders in the last year 
that this has not been discussed. Even 
though the industry was able to fi- 
nance the start million, one 
hundred thousand units last year, I 
conference 


of one 


was being told at every 
that the interest rate was too low to 
attract mortgage money. 

I have repeatedly made the state- 
ment that I thought FHA should 
have an effective and equitable rate. 
By this I mean a rate that will draw 
money into the insured mortgage sys- 


tem which, by the way, is a com- 
pletely voluntary system. 
As you know, when the regula- 


tions for Title IX were issued we 
fixed a 4% per cent interest rate for 
Section 903 and a 4 per cent interest 
rate for Section 908. Title VIII, 
Military Housing, has a 4 per cent 
interest rate. Any consideration of 
interest rate naturally involves yield 
and here is a very quick picture of 
what the yield is on 4+ per cent and 
+4 per cent insured mortgages. 

In view of the fact that payment 
of interest on bonds is made on a 
semi-annual basis, whereas on FHA- 
insured loans interest is paid monthly, 
the 44% per cent is equivalent to 4.29 
per cent on a semi-annual payment 
basis. 

Estimated servicing costs on home 
mortgages have been genera!ly agreed 
upon at % of | per cent. About a 
year ago MBA indicated that inves- 
tors’ home office costs averaged about 
15 of 1 per cent, but now .30 of | 
per cent is suggested so I shall use 
the higher figure. By deducting the 
servicing and home office costs to- 
taling .80 of 1 per cent from the 4.29 
per cent, the resulting yield is 3.49 
per cent. 

On the 
gages, the picture is even brighter 


+ per cent project mort- 


because the servicing cost is less. I 
do not know what percentage of the 
total 
serviced 


number of project loans are 
directly by the 
substantial part 
that, let us estimate 
office 
at .35 of | per cent. I am quite con- 
fident will that is 
where near an average cost. 
Under Title VIII and Section 908 
of Title IX, the 


long-term 


holder, but a are. 


Regardless of 
servicing cost and 


home cost 


you agree some- 


interest rate is 4 
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per cent payable monthly. This is 
equivalent to 4.03 per cent on a semi- 
annual payment basis. Deducting .35 
of | per cent for servicing and home 
office costs, leaves a net yield of 3.68 
per cent. 


Comparison of Yields 


The average yield of high grade 
corporate bonds, AAA, AA and A is 
currently about 3.06 per cent. 

By comparing net yields on Title 
VIII and Title IX loans with the 
present yield on AAA, AA and A 
bonds, it will be readily seen that 
FHA-insured have a_ higher 
yield. 

It is frequently said that FHA 
should have a flexible rate; that op- 
erating costs have gone up and the 
interest rate has remained the same. 
Although the rate has remained the 
same for nearly 2 years, premiums 
come down and net yield has 
gone up. When premiums of 2% 
points were paid on a 4% per cent 
loan, the investor received a net yield 
of 3.08 per cent—-now with the same 
interest rate and with a par market 
the investor receives a net yield of 
3.49 per cent. Even today at a | 
point premium the investor gets a net 
yield of 3.32 per cent — .24 per cent 
more than he received a year or so 
ago when he paid 2% points pre- 
mium. Also, with a | point premium 
the originator receives a satisfactory 
deal, especially when you consider 
permissible initial service charges. | 
think it is apparent that net yield on 
FHA loans is higher today than al- 


most any time during the last 2 years. 


loans 


have 


Another factor in studying the ef- 
fectiveness of an interest rate is vol- 
Let us look at this record to 
see if the FHA interest have 
been effective. 


ume. 
rates 


insured 4.3. bil- 
involving 


During 1950, we 
lions of dollars of 
507,000 living units. 

In 1951, FHA insured 3.2 billions 
of dollars of loans on 335,000 living 


loans 


units. 

Also, the military housing volume 
under Title VIII is a significant in- 
dicator of the attractiveness of 4 per 
cent project mortgages. By the end 
of January, FHA had insured over 
$342 million in military 
housing and had about another $68 
million in commitments outstanding. 

As I facts, they 
the the FHA 


loans on 


interpret these 


show effectiveness of 


1952 


interest rate on both home and proj- 
ect mortgages. As I have said before, 
the entire insured mortgage system is 
completely voluntary and depends 
upon soundness and yield to attract 
private capital. 

Competition or the law of supply 
and demand also has a great deal to 
do with whether or interest 
rate is effective. In my opinion, there 
is going to be a lower production of 
mortgages this than there 
last year. Furthermore, there is going 
to be more money available as the 
volume of outstanding commitments 
is digested, and amortization and in- 
creased deposits accumulate. Present 
indications are that we will not have 

1952 that we 
lack of 


not an 


year was 


the same situation in 
did last year when 
tightened the market. 


money 


Let me say—and I have been with 
FHA since 1934, the year it started 
to operate—that any time 
have we been able to get what we 
considered adequate funds in every 
section of America at the exact time 
it was needed—we could not during 
the war, and I do not think we are 
going to be able to in Titles VIII 
and IX in every area this year. I 
think that is too much to expect, but 
generally believe that 
there will be ample funds to do the 
job in most areas. 


never at 


speaking, I 


From experience | know that any 
new title such as Title VIII or Title 
IX has to go through a period of 
study and careful examination by 
lenders and builders before it 
cepted. That is only natural and log- 
ical. Soon after the Section 203D 
program was passed by Congress | 
attended the MBA annual conven- 
tion at the Commodore Hotel in New 
York and asked how present 
would make 203D Not 
hand in the audience of several hun- 
dred was raised. A year later, when 
I again met with MBA in Chicago, 
I said the 203D program was com- 
prising about a third of all the FHA 
commitments being issued and 
around a quarter of a billion dollars 
had written that 


is ac- 


many 


loans. one 


in insurance been 
first year. 

That is the usual pattern for new 
programs. It is not unusual that the 
opportunities of Titles VIII and IX 
are not fully understood. At the Sen- 
apparent that 
misunder- 


hearings it was 
still considerable 


Continued page 28) 


ate 
there is 
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Mortgage SERVICING Department 





Do You Know Your Delinquency Rating? 


HE results of quarterly delin- 

quency surveys developed by the 
Loan Servicing Committee of the 
Chicago MBA for the past year are 
a helpful aid to mortgage bankers in 
the Chicago metropolitan area in fo- 
cusing attention on the changing col- 
lection situation. The entire 


bership was invited to participate in 


mem- 


these surveys by reporting collection 


experiences to the Committee each 


quarter, 


Findings of the Committee are 
then compiled in reports which pro- 
vide each member not only with a 
resume of the delinquency picture in 
the area, but. also with a tabulation of 
responses. This tabulation serves as 
a medium for comparing individual 
collection experiences. It is very 
much like the one which has recently 
been prepared and circulated by the 
Federal National 


tion for the use of 


Mortgage Associa- 
their servicing 
agents. 


Che quarterly report accomplishes 


two, or at least one of two, things. 
li places its finger on any inadequacy 
of the member’s collection system or 
if the 


lection 


member has an efficient col- 


set-up) shows the mortgage 


bankers (if all those participating in 


the survey have had similar varia- 


that the prevailing economic 
affecting the field of 


trons 
conditions are 
collections. 

members 


there are always 


reluctant to reveal the num- 


Since 
who are 
ber of loans serviced, it was decided 
that not the 


quencies but the percentage of the 


number of the delin- 


delinquencies be compiled (the ratio 
of loans delinquent compared to the 
loans serviced in each 
category: |. G.I. Loans; 2. FHA 
Loans; 3. Conventional monthly pay- 


number of 


ment loans—-see exhibits). To avoid 
a misinterpretation of the term “past 
due,” the submitted 


installments 


ratios were 


based on loans having 
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By WILLIAM I. De HUSZAR 


duce and 


unpaid. ‘To simplify the 
further, the 
created categories only for loans due 
and unpaid for two, three and four 
installments on the assumption that 
thirty-day or less than thirty-day de- 
may 
accurately 


compilation committee 


linquencies may be or become 


too numerous to report 
and may not necessarily be indicative 
of a trend in the over-all delinquency 
sample card 


situation see below ) 


and 


pay- 





due 





more 


~ 
~ 
= 


payments due 


and unpaid 
ol! 





} payments due 


ments 


9 


Conventional 
FHA* 
GI 

Member Firm 


*FHA-GI combination loans reported 
under FHA only. Only loans on res- 
idential properties should be reported. 


This card is mailed to all mem- 


bers a few days before the end of 
each quarter with a request that it 
be returned within ten days. 

Not until the second compilation 


which made as of October 31, 


1951, was the Committee able to pre- 


was 


sent a comparative picture and es- 
tablish a delinquency trend in the 
Chicago area. It was found, for in- 
stance, that while the percentage of 
delinquencies as a whole and for 
most of the companies decreased, the 
number of companies reporting de- 
linquencies increased. The January 
31 report, on the other hand, showed 
a slight increase both in the number 
and the delinquents. 


rhe percentagewise increase was, ol 


percentage ol 


course, negligible; yet it emphasized 
for some members the need for im- 
provements of their collection system. 
It may, of course, actually have been 


an indication of changing economic 





A feature of the Midwinter Mortgage Conference in Chicago was a display of mortgage 
servicing forms used by various investing institutions. All were interestingly prepared and 
displayed and one which won particular commendation was that of the Connecticut Gen- 


eral Life Insurance Company. 


Members of the Mortgage Servicing Committee unani- 


mously agreed that it was an outstanding contribution to the servicing activity. Shown 
here are H. G. Murphy, supervisor, accounting division, Connecticut General, and Thomas 


BE. McDonald, MBA director of accounting and servicing, 


examining the forms. 


The Mortgage Banker for April, 1952 





Che Northwood 








7 - 
| AVAGE | 
A Peaseway franchise assures | | 


the builder a profitable build- 








a 
ing program ... because with ‘ 


Peaseway homes, he builds for 





any and all markets. There are 
8 basic Peaseway designs, with +} . 


da 
oO re 


variations practically unlimited. ~“<* “eS 











Shown here is the low-cost “Northwood,” 796 square feet 





with 2 bedrooms and optional breezeway and garage. 
“The Northwood” is one of several Peaseway homes de- 


signed for the budget-wise buyer, and for the large build- 





ing projects in critical areas. 

Other Peaseway designs range up to the contemporary design “Archwood” containing 1410 square 
feet, 4 bedrooms and 2 baths ... a history making luxury home, but at a price within the reach of 
many. 


Capitalize on the flexibility of the Peaseway line of homes. Be a Peaseway franchise builder. Write 





today for complete information. 





Prices range from $7000—FHA accepted. 








WRITE TO: 


PEASE WOODWORK COMPANY 


ROOM 431 
CINCINNATI 23, OHIO 
"In business in Cincinnati since 1893” 
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EXHIBIT 


CONVENTIONAL 


2 3 + 
l 0195 .0086 .008 1 
, A .008 002 
3. 
4. 
z 
6 O19 .007 
7. .003 .0008 0015 
Etc 





TABULATION OF LOAN DELINQUENCIES AS OF JANUARY 31, 1952 
The percentages shown below represent the ratio of loans with 2, 3 or 4 payments past due and unpaid 
to the loans serviced in each category by the responding members. 


FHA 

2 3 + 
l. .290 .0114 .0057 
2. 04 01 
3. sag a enti 
4. .0018 crn .0009 
5. .0227 .0075 tate 
6. .005 Sieiads .009 
7. .0067 016 .002 
Etc. 


GI 
2 3 4 

1. .270 .0031 .0047 
S. ies 01 
3. .037 wea 
4. .0283 pany .0166 
5. .0016 .0024 
i .0095 .002 
Etc. 








conditions which should put all mem- 
bers on their guard. 
Each 


panied by a tabulation (see 


accom- 
exhibit 


summary report is 
which is merely a listing of all re- 
Each manager 
his own experiences, will 


sponses. collection 
knowing 
position among the others 
know exactly how his expe- 
riences compare with those of his fel- 
low members. He can further check 
his progress or his loss of rank on the 
list each quarter, though, of course, 
the main purpose of the survey is not 
to create competition among the 
members for position on the list. 


find his 
and will 


The report and tabulation has en- 
abled the members of Chicago MBA 
to face their collection problems in- 
telligently. It gives them reliable in- 
formation on the basis of which they 
can adjust their policies from time to 
time. They can also supply their in- 
vestors with data on prevailing de- 
linquency conditions, not only on the 
their individual 
riences but those of their fellow mort- 


basis of own expe- 
gage bankers. 

This local endeavor could easily be 
expanded into a national project. It 
would serve the entire mortgage in- 
dustry if members of MBA are suffi- 
interested in it to conduct 
their locali- 
ties. Information from various groups 
compiled by the MBA 
Mortgage Servicing Committee into 
one national report and made avail- 
able to all members. 

The this article will be 
pleased to give further details on this 
survey to any member who plans to 
initiate a similar study. A sufficient 
number of members representing dif- 
ferent geographical areas must first 


ciently 


similar surveys in own 


could be 


writer of 
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start their own surveys before a com- 
pilation on a national scale could be 
attempted. 

The Mortgage Servicing Com- 
mittee is of the opinion that this sur- 
vey would be of great value to the 
membership. Why don’t you get to- 
gether in your state or city and gather 
delinquency data for your local use 
at first and later for the use of the 
entire industry by making the results 
of your surveys available to the Com- 
mittee? 


FHA’s VIEWS 


(Continued from page 25) 


standing for I heard various refer- 
ences to Title VIII and Title IX 
being too risky because the housing 
would be in isolated areas. 


As a matter of fact, Title [IX could 
be described as being between Title 
II and Title VI. In Title IX, mort- 
gages are based on a percentage of 
value instead of cost as in Title VI. 
It is necessary to see continued mar- 
ketability which in itself would pro- 


hibit insuring loans in isolated areas 
which might reasonably be expected 
to become ghost towns. 


For more than a year there has 
been much talk about the availability 
or lack of availability of permanent 
mortgage financing. During the early 
part of last year the mortgage money 
market tightened. However, with the 
absorption of past commitments and, 
in addition, amortization, pay-offs, 
and increased savings, many inves- 
tors came back into the mortgage 
market during the latter part of 1951. 
Also, incidentally, many trustees of 
pension funds are now exploring the 
advantages of mortgage investments. 
At the present time, the yield on 
FHA mortgages is better than com- 
petitive investments. It is already ap- 
parent that we have entered a new 
supply and demand environment in 
the mortgage money market as a re- 
duced volume of mortgages is being 
developed. Taking these facts into 
consideration leads me to the con- 
clusion that competition for FHA 
mortgages may develop later in the 
year. 


OPPORTUNITY 


An exceptionally good position is now open for an experienced 
mortgage and real estate man. Acquaintance with real estate 
appraisals would be helpful but not essential. Substantial salary 


plus opportunity. 


The advertiser is a well-known, long established firm in the 
Chicago Loop, and members of its organization know of this 
advertisement. In writing for interview, please give age, educa- 
tion, and background of experience. All replies will be held 
strictly confidential. Box 244 Mortgage Bankers Association of 
America, ||| West Washington Street, Chicago 2. 
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POINT THE WAY TO A 
WIDE INVESTMENT FIELD 
FOR YOU 


Thyer homes are builg right, priged 
right, have opened gp agsound mrort- 


9 that iffnedins big 














gage market so 
business for 5! 






y S Rg homes are sound investments for your 
money! They're precision-built to F. H. A. and V. A. 






specifications! 


Goer onthe 
0 EK banduagot 


More builders are making more money building 


Poliman homes by Thyer. 
A CONVENTIONAL HOME FACTORY ASSEMBLED 


THYER MANUFACTURING CORP. 


TOLEDO, OHIO JACKSON, MiSS. 
2857 WAYNE ST., TEL. WA-5637 418% E. PEARL ST., TEL. 2-6561 





TITLE INSURANCE 


For the Real Estate Owner 
and Mortgage Banker 


A Policy of Title Insurance, in addition to its pro- 


tection against title losses, facilitates the sale and 


transfer of Real Estate and Real Estate Mortgages. 


The Company is Licensed in the Following States: 


Alabama Mississippi 
Arkansas Missouri 
Colorado Montana 
Delaware Nebraska 
Florida Tennessee 
Georgia Texas 
Indiana Utah 
Kansas Wisconsin 


Louisiana Wyoming 


and in the 
Territory of Alaska 





Issuing Agents in most principal cities—Escrow Services 


Furnished by our Home Office and by all Issuing Agents. 


KANSAS CITY TITLE INSURANCE COMPANY 


Capital, Surplus and Reserves over $2,500,000.00 
Title Bldg., 112 East 10th St. Kansas City 6, Mo. HArrison 5040 








